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Commercial Debt Collection

Call now for a Free Quote or 
Consultation 888-722-1611 

ATTORNEY LEVERAGE 
Leads to a 58% increase in collections

HIGHER SUCCESS 
72% success rate, three times the 
national average 

NO RISK 
If we don’t collect, there are no fees

WE’RE EVERYWHERE 
Collection and Legal Services in all 50 
states and Internationally

ALL BALANCES 
Small, Mid, Large

“81% recovery for us! Our 
company has been using Stevens 
& Ricci for over 5 years. We do 
not use any one else due to their 
recovery rate. The new attorney 
driven process has reduced our 
overall cost by collecting interest 
and fees from the debtor. I highly 
recommend Stevens & Ricci. We 
never use anyone else.”
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The California based outpatient surgical
center purchased software and implementation 
services from our client, a software company
in Massachusetts.

A software company in
Massachusetts

An outpatient surgical center
in California

The center went out of business, leaving an 
outstanding debt of $85,583. The debtor was
a limited liability corporation (LLC), and the law 
clearly stipulates that people (shareholders, 
principals, and agents) of an LLC are not respons-
ible for debts of the corporation. Our client did 
not fi le a UCC interest.      

Even though there was no legal basis for a
claim, we took the case anyway.  

First, our better-than-Sherlock-Holmes private
investigators, found that the equipment was
being used at a new surgical center.      

WHY IT WORKED: Our innovative system, 
operating as a hybrid of a collection agency 
and law fi rm, is the key to our success.

Then, our collection attorney persuaded one of 
the partners to sign an Acknowledgment of 
Debt and Repayment Agreement, making 
them legally responsible for the old debt. We 
negotiated a payment plan where they put 
$10,000 down, and paid the balance in 
monthly installments.      


